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General 

This is a 4MC elective course. We therefore have available to us some 27 teaching hours 
consisting of 9 sessions, each of approximately 3 hours. This is before we take account of 
supplementary sessions, following on from the last of these nine classes, designed in the 2020-
21 session to make up for the limited access and personal connection resulting from having to 
deliver the class online. Owing to the continuing difficulties with the Covid virus, it looks as 
though the course will have to be taught via Zoom, but, if it becomes possible for me to come 
to Singapore and deliver it in person, I shall do so and shall stay long enough for the additional 
classes mentioned above.  Breaking from the practice in previous years, there will be one 
examination covering both the domestic and international elements of the course. It will be a 
take-home exam. 

Because this is now an intensive teaching module, and because much of the material is 
very technical and the classes follow close on one another, most of the teaching will be led 
by me rather than conducted in seminar mode. In the 2020-21 session, most members of 
the class sent written questions to me. I responded in writing and made all the questions 
and answers available to the whole class. This was done more or less immediately after 
each class and it worked very well. Questions and contributions from the class are highly 
desirable. You and I (and I do learn from class questions) are both to learn from this 
experience. To that end, some advance reading by each of you for the following class would 
be very beneficial to you though I do appreciate that there is limited time for this in an intensive. 
Consequently, at the end of each class I shall give you an indication of where the emphasis will 
fall in the following class.  

The various syllabuses that will be made available for this course set out the names of all the 
cases that I shall be referring to in class. This does not mean that I expect you to read all of 
these cases: it saves time if I do not have to spell out the sometimes complex names of 
these cases. Some cases are more important than others as will be explained and demonstrated 
in class. Some cases need be consulted only for a particular point or stand as useful statements 
of authority on a particular point. 

Focus of the course 

This is a commercial law course and does not engage with consumer matters. Moreover, greater 
attention will be paid to international than to national sales. The relevant law treated here is 



national law and not the stateless, uniform law that is the UN Convention on the International 
Sale of Goods 1980. To date, there is only a little Singapore case law dealing with international 
sales transactions but a great deal of English law, largely because English law has long been 
the preferred law for transactions of this type, regardless of the lack of connection between 
England and the transaction governed by English law. To take a perfectly typical example, 
suppose that there is a contract for the sale of Paraguayan soya beans to be shipped from a 
Paraguayan port (Asuncion) and discharged in Antwerp (Belgium). The vessel is registered in 
Panama; the seller is Argentinean and the buyer Swiss. The contract is highly likely to be based 
on the standard form of an English trading association (GAFTA or FOSFA) and will therefore 
provide for arbitration in England and the application of English law. GAFTA and its standard 
contract forms accounts for about 80% of cross-border trade in grains. 

Singapore is one of the world’s leading ports and is staking an ever more impressive claim to 
be a leading arbitration and litigation centre. It is only a matter of time, in my opinion, before 
transactions of the type dealt with in this course will come in significantly greater numbers 
before the Singapore courts. This is already starting to happen. 

This course complements courses in maritime law. Delivery terms contemplating ocean 
transport (FOB and CIF) predominate. In the area of international sales, the focus is on the 
trade in commodities, particularly ‘dry’ commodities (wheat, soya etc) and ‘wet’ commodities 
(oil). There is little extant case law on cotton, minerals and ores. The trade in commodities is a 
speculative one and market considerations are very much to the fore. There is therefore a 
compelling demand for contractual certainty. This commodities trade is a forward trade, with 
contracts concluded often, in the case of dry commodities, many months in advance of delivery. 
As will be demonstrated, there are interesting connections to be made between forward, 
physical markets and future, abstract markets in derivatives. 

Outcomes 

At the end of the course participants should be able to: 

1. Demonstrate awareness and understanding of the key principles of sale of goods. 

2. Appreciate the connection between sale of goods law and general contract law. 

3. Understand that international sales of commodities are to a large extent speculative vehicles 
and that the preoccupation with volatile markets has an important bearing on the development 
of the law. 

4. Be familiar with and apply the relevant case law and statute law, as well as the major standard 
trading forms. 

5. Develop an awareness and understanding of the way that different contracts, eg sale and 
carriage, are integrated in international selling operations. 

6. Acquire a valuable understanding of the maritime background to international sales. 

Books 



1. The leading practitioner book is Benjamin’s Sale of Goods, now in its 11th edition (Sweet 
& Maxwell, 2020) since the book was comprehensively restructured in 1974. I am the general 
editor but am not directly responsible for the chapters on international sales. The book is very 
large and very expensive and, owing to its density, should be used only as a reference. 

2. I am the sole author of International Sale of Goods (Oxford, 4th edn, 2017). This again is 
very expensive but I shall be making available PDF files of the relevant chapters in their 
immediate pre-publication state. This is in lieu of a student text (no satisfactory one exists). In 
the reading list, it will be referred to as Bridge International and paragraph references will be 
given. 

3. As for domestic sale, I am also the sole author of The Sale of Goods (Oxford, 4th edn, 2019). 
Parts of this will similarly be made available in the form of PDF files. In the reading list, it will 
be referred to as Bridge Domestic and paragraph references will be given. There is also good, 
less detailed, coverage in E McKendrick, Goode on Commercial Law (Penguin 6th ed 2021); 
C Twigg-Flesner, R Canavan and H MacQueen, Atiyah and Adams’ Sale of Goods (Longmans, 
13th ed 2016). 

4. There is no Singapore text dedicated to sale though much useful material in Phang BL (and 
others), The Law of Contract in Singapore (Academy Publishing, 2013). 

Content of the Subject 

The course is divided into the General Part (which concerns domestic sale transactions) and 
International Sales.  

A. The General Part (approximately 9 hours) 

(i) Introduction and definitions 

(a) A codifying Act 

(b) The UK Act and the Singapore Act 

(c) Key definitions 

(d) Sale distinguished from other contracts 

(e) Act and common law: mistake and frustration 

(ii) Hierarchy of terms and breach 

(a) Conditions and warranties 

(b) Innominate terms 

(c) Time obligations 

(d) Quantity obligations (outline) 



(e) Instalment contracts (outline) 

(iii) Loss of the right to terminate 

(a) Common law: election and waiver 

(b) Examination and acceptance 

(iv) Implied terms 

(a) Description 

(b) Satisfactory quality 

(c) Fitness for purpose 

(d) Title obligations (outline) 

B. International Sales (approximately 18 hours) 

(a) The commodity trading background  

(b) FOB contracts (including risk and property transfer) 

(c) CIF contracts (including risk and property transfer) 

(d) Licences and force majeure (outline) 

(e) Termination and CIF contracts  

(f) Damages and default clauses  

 


